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Item 7.01 Regulation FD Disclosure 
 
On November 11, 2010, Taylor Capital Group, Inc. will attend Sandler O'Neill + Partners 
East Coast Financial Services Conference.  The presentation materials relating to the 
conference are available on the Company's website, www.taylorcapitalgroup.com, and 
are attached as Exhibit 99.1 to this report and are incorporated by reference. 
 
Item 9.01 Financial Statements and Exhibits 
 
(a) and (b) are not applicable. 
 
(c)  Exhibit Index 
 
99.1 Power Point presentation to be delivered by the Company's President on 

November 11, 2010 (furnished herewith). 
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Forward-Looking Statement 

Forward-Looking Statements. Certain statements made throughout this document that are not historical facts may 
contain forward-looking statements regarding the Company’s future plans, objectives and future performance. Any 
statements about our expectations, beliefs, plans, predictions, forecasts, objectives, assumptions or future events 
or performance are not historical facts and may be forward-looking. These statements are often, but not always, 
made through the use of words or phrases such as “anticipate,” “believes,” “can,” “could,” “may,” “predicts,” 
“potential,” “should,” “will,” “estimate,” “plans,” “projects,” “continuing,” “targeting,” “ongoing,” “expects,” 
“contemplates,” “intends” and similar words or phrases. These statements are predictions and involve estimates, 
known and unknown risks, assumptions and uncertainties that could cause actual results to differ materially from 
those expressed or implied by such forward-looking statements. All forward-looking statements are necessarily 
only estimates of future results, and there can be no assurance that actual results will not differ materially from 
expectations, and, therefore, you are cautioned not to place undue reliance on any such statements. Any forward-
looking statements are qualified in their entirety by reference to the risk factors and other information discussed 
throughout the private placement memorandum.  

Data.  The market data, information and opinions that are contained herein have been compiled or arrived at by us 
from third party sources. Information with respect to other financial institutions has been drawn from publicly 
available sources.  We have not independently verified any the data obtained from these sources, and we cannot 
assure you of the accuracy or completeness of the data. 

All information is subject to change without notice.  This presentation is for the assistance of recipients only, but is 
not to be relied upon as authoritative and is not to be substituted for the exercise of one's own judgment. We 
accept no responsibility for any use of this information. 
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Taylor Capital Group: bank holding  
company focused on business banking  
and mortgage origination 

»  Holding company for Cole Taylor Bank 
•  $4.7 billion in assets at 9/30/10  
•  Chicago’s sixth largest bank* 
•  530 employees at 9/30/10 
•  Nine banking centers 
•  Founded in 1929 by business owners for business owners 

»  Strategic Repositioning Actions from 2008 to 2010: 
•  Hired several top executives from successful bank (LaSalle National), 

upgrading team from top management down 
•  Raised additional capital - $225 million in 2008 & $75 million in 2010 

*Source: Crain’s Chicago Business, July 2010. 



Taylor Capital Group posted net income of  
$33.4 million in 3Q 2010 

»  Results due to: 
•  Securities gains of $32.8 million: minimized prepayment risk and interest rate sensitivity 
•  Income before income taxes excluding gains on the sale of investment securities was 

$931,000 

Net Income (Loss) Trends 
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Pre-tax, pre-provision earnings from core  
operations increased 19.2% in 3Q 2010 

Pre-tax, Pre-provision Earnings from Core Operations* Trends 

7 
*For a reconciliation to GAAP measures of pre-tax, pre-provision earnings 
from core operations, please see page 22 of this presentation. 
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Experienced talent hired to fuel growth; strong 
asset generation increasing core earnings 

9 



Commercial Banking posting significant growth  
since its strategic expansion in 2008  

Significantly expanded Commercial 
Banking with the hiring of Larry Ryan and 
more than 50 experienced Commercial 
Relationship Managers: 
•  Added 400+ new relationships since 2008 
•  Average length of relationship with RM is  

12 years 
•  As of September 30, 2010, commitments are $2.1 

billion and fundings are $1.5 billion 
•  $437 million in new deposits since 2008 

10 

At 9/30/10: Total Loans 
$3,032,938,429 



Cole Taylor Business Capital growing rapidly;  
portfolio more than $317 million as of 9/30/10 

Cole Taylor Business 
Capital (CTBC) launched 
in 2009, led by Mike 
Sharkey: 
•  Through 3Q 2010, added 65 

new clients 
•  As of September 30, 2010, 

commitments are $653.6 
million and fundings are 
$317.6 million 

•  $9.3 million in closing fees 
booked since inception 
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CTBC Total Loan Portfolio 
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Cole Taylor Mortgage launched in January 2010;  
in 3Q 2010, contributed $6.3 million in revenue 

Cole Taylor Mortgage, led by 
Willie Newman: 
•  Profitable since 2Q 2010 
•  Generated revenues of $6.3MM in 

3Q 2010, up 230% over 2Q 2010 
•  Originated $242.2MM in 

mortgages in 3Q10 
•  Hired approximately 120 FTEs 

since launch 
•  Qualified in 17 states, with retail 

offices in 5 of those states 

12 



Core earnings strengthened through business  
line growth and tight expense control 

13 

* For a reconciliation of revenue to GAAP measures, please see page 
23 of this presentation; Noninterest expense quoted above is 
normalized for NPA expense. 

Revenue and Noninterest Expense* Trends 
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Fix: Priority continues to be nonperforming loan 
reduction while pursuing best economic  
outcome; credit dynamics remain challenging 

15 

Key Asset Quality Indicators 
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Significant nonaccrual reduction in residential  
construction and land; other portfolios stable 

16 

Nonaccrual Loans by Category 
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Commercial watch list* down more than  
$130MM from peak at 6/30/2009 

* Commercial watch list of all criticized and classified loans (includes special 
mention, substandard, and nonaccrual loans) in commercial & industrial, 
commercial real estate, residential land and construction and commercial 
land and construction federal collateral codes. Excludes consumer loans. 17 

Commercial Watch List of Criticized and Classified Loans* 
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‘Fix & Grow’ focus resulting in asset  
quality and core earnings power improvement 

»  ‘Grow’: Business line expansion resulting in steadily rising  
pre-tax, pre-provision earnings from core operations 

»  ‘Fix’: Asset quality improvement progressing 
•  Progress in most challenged portfolio - residential construction and land 

portfolio down more than 76% since 12/31/07 
•  Criticized and classified assets (watch list) down $130 million since 6/30/09 

19 





Overview of 
Key Financial Data 

21 
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Non-GAAP Measure of Pre-tax,  
Pre-Provision Earnings from Core Operations 
The Company's accounting and reporting policies conform to U.S. generally accepted accounting principles ("GAAP") and general practice 
within the banking industry. Management uses certain non-GAAP financial measures to evaluate the Company’s financial performance 
and has provided the non-GAAP measure of pre-tax, pre-provision earnings from core operations and the non-GAAP measure of 
revenue. For the non-GAAP financial measure of pre-tax, pre-provision earnings from core operations, the provision of loan losses, 
nonperforming asset expense and certain non-recurring items, such as gains and losses on investment securities, are excluded from the 
determination of operating results.  The non-GAAP measure of revenue is calculated as the sum of net interest income and noninterest 
income less securities gains and losses. Management believes that these measures are useful because they provide a more comparable 
basis for evaluating financial performance from core operations period to period. 

Schedules reconciling earnings in accordance with GAAP to the non-GAAP measurement of pre-tax, pre-provision earnings from core 
operations are provided below.  
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Non-GAAP Measure  
of Revenue 
The Company's accounting and reporting policies conform to U.S. generally accepted accounting principles ("GAAP") and general practice 
within the banking industry. Management uses certain non-GAAP financial measures to evaluate the Company’s financial performance 
and has provided the non-GAAP measure of pre-tax, pre-provision earnings from core operations and the non-GAAP measure of 
revenue. For the non-GAAP financial measure of pre-tax, pre-provision earnings from core operations, the provision of loan losses, 
nonperforming asset expense and certain non-recurring items, such as gains and losses on investment securities, are excluded from the 
determination of operating results.  The non-GAAP measure of revenue is calculated as the sum of net interest income and noninterest 
income less securities gains and losses. Management believes that these measures are useful because they provide a more comparable 
basis for evaluating financial performance from core operations period to period. 

Schedules reconciling earnings in accordance with GAAP to the non-GAAP measurement of revenue are provided below.  
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